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Preparation for Parade of Homs Underway

The 2013 Parade of Homes is scheduled for June 7 to 15 and everyone is
working hard to put together another great showcase. The following builders
are participating in this spring’s Parade: Allen Edwin Homes, American Village
Builders, DelLoof Builders, Glas Associates Designers/Builders, Jim Roberts
Construction, Inc., Lutz Construction, Martz Home Builders, Paragon Custom
Homes, Powell Custom Homes, Roberts Built Homes, Roberts Development
Group, T. A. Scott Construction, Visser and Watts Homes. Guidebook sales are
wrapping up, but there is limited space still available. For additional information
contact Steve Ellis at steve@swmspark.com or call him at (269) 720-8157.

Surviving the Squeeze:
Builders Deal With Rising Costs

As escalating costs of key residential con-
struction materials squeeze builder profit mar-
gins and in some instances prevent them from
meeting the demand for new homes, NAHB
is working on a number of fronts to highlight
this issue to policy makers and find ways to
increase production of selected building com-
ponents to ease rising price pressures.

In response to the prolonged housing
downturn, many companies cut back on pro-
duction and capacity. Prices for some items
also declined. Over the past year, as residen-
tial construction showed signs of a sustained
recovery, certain materials prices began to
move up.

For example, prices of oriented strand
board (OSB), an engineered wood product,
have doubled since April 2012, and framing
lumber prices have gone up by 40 percent over

the past six months. However, the overall in-
crease in the cost of residential construction
materials has been more moderate.
Materials Production
is Lagging Demand
Producers of wood products and gypsum
have pointed to productive capacity that was
idled or eliminated during the housing down-
turn, resulting in higher production costs and
higher prices. Lumber and OSB producers have
indicated that returning or replacing that capac-
ity to production depends on confidence that the
current recovery in housing would continue.
But returning that capacity to production
is not as simple as flipping a switch: Labor,
materials and distribution channels for both
inputs and outputs need to be re-established.
OSB producers have identified rebuilding sup-
Continued on Page 6
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Letter from the President

Change is the Only Constant in Life

As the old saying goes, “The only constant in life is change.” Well, we’ve had some
changes down at the Home Builders Association that I would like to report on.

Our Executive Vice President Dale Shugars has moved on to greener pastures and we
have to find a new executive in the coming months. Your HBA staff has been great during this
transition, and I am proud to announce they are moving forward without missing a step in all
our future activities and day-to-day operations. The Parade, golf outings, summer picnic, and
everything else will go on as planned. The HBA’s events will continue to be held at the high
level that the membership and the community have come to expect out of this association.

I have recommended to the board, and they have supported, naming Scott McGraw as
the interim executive. Scott has been with the association for three years and is more than
capable to take on this role. He has been a business owner for more than 20 years prior to
joining our association, mainly in the newspaper and media business, and has been a good resource for the HBA.

This is only temporary, however, as we look toward forming a committee to spearhead our search for a new executive.
By October, I hope to have the committee in place and we will begin the search for Dale’s replacement. If all goes well,
we will have a new executive vice president by the beginning of the year, or shortly thereafter. If any member is interested
in serving on this committee, please feel free to contact me at (269) 217-2025 or by email at scott@deloofbuilders.com.

I would like to thank Dale for his nearly eight dedicated years of service to this association. He is a very involved and
motivated person who — as he likes to say about others — has a “servant heart.” We will miss him at the Home Builders

Association and his talents will grace other businesses and organizations as he continues his mission in life.

The HBA staff is busy preparing for the Spring Parade of Homes this month with
several marketing deadlines approaching. This year’s Parade is set for June 7 to 15. The
Parade has always been one of my favorite activities of the HBA. What a great event for
a builder to showcase his talents to the community! Planning also continues for a Fall
Parade in October, so keep that in mind as your summer building schedule progresses.

The staff is also seeking nominations for the Builder and Associate of the
Year. Each May, we honor two individuals with this distinction. These award
winners represent the best of our association with their positive contributions
to the community and continuous support of the HBA. If you know of anyone
worthy of either of these awards, you can email Kristi at kthompson@hbagk.
org. The recipients will be announced at the May general membership meeting.

It doesn’t seem possible that summer is around the corner. With the weather so
cold for so long, it’s like we skipped over spring. Enjoy what’s left of your spring!

Scot?

Upcoming Events

Wednesday, May 1~ 4:00 p.m. BC Clay Shoot & Membership Meeting
Come out to shoot and support the State FoH and enjoy cookout dinner

Wednesday, May 8  3:30 p.m. Membership Committee Meeting
Thursday, May 16 3:30 p.m. Parade of Homes Committee Meeting
Friday, May 17 3:30 p.m. Government Affairs Committee Meeting
Monday, May 20 3:30 p.m. Executive Committee Meeting

Tuesday, May 21 6 p.m. General Membership Meeting

Networking, dinner, Friends of Housing Night, Builder ¢» Associate of the Year
Tuesday, May 28 3:30 p.m. Board of Directors Meeting

HBA Staff

Interim Executive Vice President
Scott McGraw

Director of Finance
Julie Riggs

Director of Special Events
Kristi Thompson

Director of Marketing & Social Media
Amanda Kuchnicki

Director of Dvlpmt. & Member Services
Megan Weller

Interns
Stacie Janes
Stephanie Manta
Kim Nunemaker
Lee Stephens

The Builders’ Voice is published
monthly by the Home Builders As-
sociation, 5700 W. Michigan Ave.,
Kalamazoo, Ml 49009. Phone (269)
375-4225, fax (269) 375-6493. www.
KalamazooHomePage.com.

Copyright © 2013 Home Builders
Association of Greater Kalamazoo

All rights reserved. No part of this
publication may be reproduced without
written permission from the publisher.
Publisher is not responsible for errors,
misprints or omissions.




The Spike Club is NAHB's recognition
and incentive program for individuals work-
ing in membership recruitment and retention.

A Spike is an individual who has earned at
least six credits within a two-year period. Spike
credits are earned by recruiting and retaining
NAHB and council members.

How to Earn Spikes

1. Individuals earn one new
member credit for each new
member sponsored.

2. One retention credit is au-
tomatically assigned to the
sponsor of record for first-
year renewals, if the renewal occurs on or before
the anniversary date. Every year after one-half
credit is earned, if the renewal form lists the
sponsoring member.

. One-half credit is earned for the recruitment and
retention of affiliate members.

Statesman Spike - 500 Credits

Ken Klok: 593.5

Super Spike - 250 Credits

Bernie Mein: 392
David Roberts: 306.5

Royal Spike - 150 Credits

Bill Dykhuis: 227.5
Jim Roberts: 172
Seth Virgo: 167.5
George Kibler: 163

Red Spike - 100 Credits

Troy McClure: 140.5
Annie Stetler: 110.5

Green Spike - 50 Credits

Michael Rhoades: 96.5
Jerry McCoy: 76.5

Jeff Smith: 74

Bob DeHaan: 67.5
Bob Visser: 67

Jeff Everts: 62.5

Mark Pulver: 57.5
Andy Sims: 56.5

Dave Holzwarth: 55.5

Life Spike - 25 Credits

DJ Burke: 49.5
John Vanderweerd: 47
Kimball Wilson: 43
Craig Wenke 38
Jay Hoffman: 34.5
Joseph Blood: 33
Jack Kindig: 32.5
Linda Drenth: 32
Steve Roberts: 31.5
Scott Hoeksema: 30
Bill Green: 27.5

w

Best Wishes, Dale!

Dale Shugars shows off the cake the staff made for him on his last day with the as-
sociation, April 12. Shugars was the executive office of the HBA for nearly eight years.

Membership Renewals

Company Date Joined
ADT SECUNTY SEIVICES......uuviiiiiiiiiiee ettt e e e e e e 02/01/2008
Bonnema Masonry Construction ............coocieiiiiiiiii e 03/01/1985
Buday’s Home Electronics Simplified...........ccccoiiiiiiiiii e 04/01/2003
Fleetwood ENterpriSes........ccoccuuiiiiiiiiiie e 04/01/1993
Great Lakes LandSCapes.........ccccuuviiiiiiiie ettt 04/01/1987
High Country Construction, INC...........cooiiiiiiiiiiii e 04/01/2000
Integrated Smart Technologies. ... 04/01/2010
Kozar Construction, INC. ........ooo i 03/01/1996
MENAIAS. ...ttt 03/01/2006
1] o =Y T 1o TSR 04/01/1976
Pulver Construction Company, INC. ... 02/01/1986
Radisson Plaza Hotel & SUItES........c.ueiviiiiiiiiie e 03/01/2007
Shannon Engineering, INC. .......ccuuiiiiiiiiiiee e 04/01/2009
Summit Group COMPANIES ......oueeiiieiiiiiiie e 12/01/2008
The WINAOW CeNter...... ..o i 04/01/1992

Membership Report

Home Builders Association, as of March 31,2013.  Dec. 31, 2011: 442 Members (115 B, 312 A, 15 Af)
(NAHB Report) Total Membership: 465 Dec. 31,2010: 419 Members (121 B, 284 A, 14 Af)
(Builders: 122, Associates: 325, Affiliates: 18) Dec. 31, 2009: 430 Members (140 B, 279 A, 11 Af)
Previous Annual Reports: Dec. 31, 2008: 508 Members (162 B, 331 A, 15 Af)
Dec. 31,2012: 463 Members (118 B, 328 A, 17 Af)  Dec. 31, 2007: 580 Members (200 B, 380 A, 0 Af)



Page 4 - Home Builders Association

Py

May 2013 » Builders’ Voice

Housing Starts Rise on Strength in Multifamily

Soaring production of multifamily apart-
ments pushed nationwide housing starts be-
yond the million-unit mark for the first time
since 2008 in March, according to newly re-
leased figures from HUD and the U.S. Census
Bureau. The data show that total starts activ-
ity rose 7.0 percent for the month due entirely
to a 31.1 percent increase on the multifamily
side, while single-family production slipped
4.8 percent from a number that was revised
strongly upward for the previous month.

“Today’s report is a reflection of the
solid demand that many areas are seeing for
rental apartments as young people take that
first step into the housing market, which is a
very positive development,” noted Rick Jud-
son, chairman of the National Association of
Home Builders (NAHB) and a home builder
from Charlotte, N.C. “The numbers are also
in keeping with our latest surveys that show
single-family builders are experiencing some
difficulties in keeping up with rising demand
for new homes due to increasing construction
costs and other factors.”

Calling the latest data a “mixed bag” due

Member Discounts
Available
Through NAHB

As a NAHB benefit, members have
access to discounts and savings oppor-
tunities offered by many top compa-
nies. All programs, rates, and prices are
subject to change without notice.

When making contact, the compa-
nies request that callers identify them-
selves as members of the National As-
sociation of Home Builders to receive
their discounts.

For more information about this,
please contact Christy Ronaldson at
800-368-5242 x8273 or via e-mail at
cronaldson@nahb.org.

HOME BUILDERS ASSOCIATION
Use a Professional,
Use a Member.
www.KalamazooHomePage.com

to the opposite direction of single- and multi-
family starts and a somewhat weaker amount
of permit issuance, NAHB Chief Economist
David Crowe said that nevertheless, the num-
bers indicate “a continuation of the slow, me-
thodical march forward” that characterizes
the housing recovery. He also noted that “The
three-month moving average for single-family
starts remained unchanged at 628,000 units in
March — which is right on pace with NAHB’s
forecast for a 25 percent gain in new-home
production in 2013.”

While single-family starts declined 4.8
percent to a seasonally adjusted annual rate of
619,000 units in March, this was entirely due
to a substantial upward revision to the previous
month’s data, without which virtually no change
would have been recorded. At the same time,
multifamily housing starts surged 31.1 percent
to a seasonally adjusted annual rate of 417,000
units — their fastest pace since January 2006.

Three out of four regions posted gains
in combined single- and multifamily housing
production in March, with the Midwest regis-
tering a 9.6 percent increase, the South posting
a 10.9 percent gain and the West noting a 2.7
percent rise. The Northeast was the lone ex-
ception to the rule, with a 5.8 percent decline.

Following a large gain in the previous
month, total permit issuance fell 3.9 percent
to a 902,000-unit rate in March. That decline
reflected a 0.5 percent reduction to 595,000
units on the single-family side and a 10 per-
cent reduction to 307,000 units on the multi-
family side.

In contrast to the regional starts report,
the Northeast was the only part of the country
to post a gain in permitting activity in March,
with a 24.7 percent increase to 101,000 units.
Meanwhile, the Midwest, South and West
posted declines of 2.1 percent, 6.2 percent and
10.4 percent, respectively.

No one likes to leave money on the table.
So, what would you think if you could get
a rebate for your loyalty to many of the na-
tion’s leading manufacturers?

Well, now you can!

HBArebates.com
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BC Meeting, Clays
Shoot Set for May 1

The Battle Creek Chapter of the Home
Builders Association will hold its regular
chapter meeting on Wednesday, May 1, at ap-
proximately 6 p.m. at the Centerline Shooting
Club, 23100 13 Mile Rd., Bellevue.

The meeting will follow the chapter’s an-
nual Sporting Clays Shoot to raise funds for
the state Friends of Housing PAC. The shoot
begins at 4 p.m. A cookout and refreshments
will take place following the shoot. The As-
sociate and Builder of the Year awards will be
given out following the cookout.

Discounts on All
Maintenance and
Repair Supplies

Fastenal is now available to NPP Con-
struction members, which includes Home
Builders Association of Greater Kalamazoo
members.

NPP is partnering with Fastenal to offer
aggressive discount pricing to members.

Fastenal is the largest industrial supply
store network in the nation, with 2,600 store
branches throughout the country. Members
now have a one-stop source for fasteners,
power tools, safety and shop supplies and
more.

Learn more about Fastenal by view-
ing the NPP/Fastenal Informational
flyer at http://gallery.mailchimp.com/
d1a4d9110e7e461d4002cc37c/files/NPP_LC
Construction_Products SM.PDF or visiting
www.fastenal.com.

Welcome New Members

Bullard Brothers Inc.
Michael West Agency - Farm Bureau Ins.

HOME BUILDERS ASSOCIATION
Use a Professional,
Use a Member.

www.KalamazooHomePage.com

April
Student of the Month

JOHN SCHMUHL

Kalamazoo Central High School
Education for Employment
Construction Trades Program

John Schmubhl is a senior at Kalamazoo Central High School and
has been selected as April’s Home Builders Association Kalamazoo
student of the month. John is the son of Ron and Lisa Schmuhl.

John has been building since he was 7, working with his grand-
father Ron Green. John has no problem getting a job done. He is a
problem solver and a hard worker. For John the Army was an easy
decision. He has looked towards the military for as long as he can
remember. His grandfather was in the U. S. Army Corps of Engi-
neers and worked on airfield maintenance.

Brian Segraves, John’s Construction Trades instructor, sums
up his performance in class with these comments: “John is a very
hard worker and stays on task no matter what...rain, snow...what-
ever it takes. He is a team player with a personality that his peers
respect. He’s very dependable; | can always count on John.”

John plans to attend Western Michigan University to study Civil
Engineering and become an Officer in the U.S Army Corps of Engi-
neers.

2. General Membership Meeting

Hm Tuesday, May 21 at the Holiday Inn West- 6:00om
2747 South 11th Street Kalamazoo, M| 49009

HOME BUILDERS ASSOCIATION

o Join us for networking, dinner and Friends of Housing night
i} 5: at this month GMM. Bob Filka, CEO of the Home Builders

il Association of Michigan, will be joining us and will present
|| exciting program detailing their political involvement and
: & how that translates to the building industry’s voice being
heard in Lansing. We will also honor those who have sup-
ported the Friends of Housing over the past year.

Il be announced!

PLEASE RSVP by Friday,
May 17th at noon on

KalamazooHomePage.com
or call (269) 375-4225.
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Surviving the Squeeze

Continued from Page 1
plies of raw materials (wood, waxes, resins,
etc.), recruiting and retraining a labor force,
as well as transportation networks (trucks and
drivers) as impediments that are inhibiting a
faster return of idled capacity.

The current high prices are already bring-
ing productive capacity back online, but sup-
ply is expected to lag demand into 2014.

Expect High Prices for Lumber
and OSB in Near Term

The outlook for lumber is for continuing
high prices. The two driving factors will be
strong global demand and limited supply. The
U.S. housing market recovery plus strong de-
mand from China and Asia will keep upward
pressure on prices.

Meanwhile, the supply of available logs
will be constrained by two important develop-
ments. First, the logs made available due to the
mountain pine beetle infestation are reaching
the end of their useful life. The harvest peaked
in 2004-05, and the logs have a usable life of
eight to 10 years, so this supply is becoming
unusable. Increased dust from these older,
more brittle logs has been blamed for recent
mill fires in Canada, and the beetle epidemic
will result in a permanent reduction in lumber
production in British Columbia.

The second development is ongoing
forestry management regulations in eastern
Canada, where Quebec has reduced timber
harvesting by 30 percent in the last 10 years.

The outlook for OSB is similar to lumber:
idled capacity and expectations for continued
high prices in the near term. But with some
companies bringing production back online,
prices could come down in the second half of
the year and in 2014.

However, competing factors are at play.
Strong housing demand is keeping prices el-
evated while a wave of new capacity in the
coming months is expected to put downward
pressure on prices. Buyers are taking a cau-
tious approach, fearing overbuying just before
the decline.

Gypsum producers have also pointed to
productive capacity that was idled or eliminat-
ed during the housing downturn, resulting in
higher production costs and higher prices. Fig-
ures from the Gypsum Association show that
U.S. shipments of gypsum board rose from 23
billion square feet (bsf) in 1995 to a peak of
36 bsf in 2005 before dropping to a low of 17
bsf'in 2010. Shipments rose to 19 bsf by 2012.

The long drought in housing not only took

its toll on home builders, but also on the net-
work of suppliers and contractors that builders
rely on. It will also take time to rebuild that
infrastructure.

NAHB Actions

To ensure a sufficient supply of building
materials and expedite the housing sector’s
return to operating at full capacity, NAHB is
acting along several fronts.

Testifying before Congress. Legislation
requiring the government to implement active
forest management plans would benefit rural
communities and boost timber harvesting on
federal lands, NAHB member Justin Wood
told Congress earlier this month. Testifying
on behalf of the nation’s home builders before
the House Natural Resources Subcommittee
on Public Lands and Environmental Regula-
tion, Wood, vice president of construction for
Fish Construction NW Inc. in Portland, Ore.,
registered NAHB’s support for the “Restor-
ing Healthy Forests for Healthy Communities
Act” (H.R. 1526). The legislation was intro-
duced by House Resources Committee Chair-
man Doc Hastings (R-Wash.) and would also
encourage increased production on federal
timber lands, Wood said.

The Washington Examiner reported on
the congressional hearing and cited Wood’s
testimony in support of the forest bill. “This
legislation will go a long way toward helping

rebuild the supply chain and reviving local
mills and timber companies, while ensuring
the continued recovery of the housing indus-
try,” Wood said.

Meanwhile, NAHB lobbyists continue to
press the issue with lawmakers, and builder
members are also meeting with their members
of Congress. Montana builder Eugene Grafre-
cently broached the topic with Senate Finance
Committee Chairman Max Baucus, who has
been a housing supporter, during an economic
roundtable with local business leaders hosted
by the senator earlier this month in Bozeman,
Mont. Graf told the senator that regulations
and building product costs are making it more
difficult to provide affordable housing.

eInteracting with policy makers and pro-
ducers. In recent months, NAHB has met with
Canadian government and U.S. Commerce
Department officials on the need to ensure an
adequate supply of lumber and other building
materials and sent letters to Acting U.S. Com-
merce Secretary Rebecca Blank and former
Interior Secretary Ken Salazar (who resigned
recently) urging the Cabinet officials to ensure
“there are no regulatory barriers or supply-
chain interruptions that would increase prices
or impede availability” of building materials
in the market.

*Getting the message out to the media.

Continued on Page 9
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BATTLE CREEK CHAPTER MEETING

N
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HBA

HOME BUILDERS ASSOCIATION

JOIN US FOR SOME GRUB! ;
Wednesday, May 1

6:13-8:00 P

Centerline of Calhoun County
23100 13 Mile Road, Battle Creek, Michigan

Join us for the last chapter meeting until the fall for a cookout where
we will announce the Builder and Associate of the Year.

RSVP to Kristi at kthompson@hbagk.org by Friday, April 26 at noon
or call (269) 375-4225. Additional guests $15.

bkl
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Rising Costs Slows Builder Confidence in April

Facing increasing costs for building ma-
terials and rising concerns about the supply of
developed lots and labor, builders registered
less confidence in the market for newly built,
single-family homes in April, with a two-point
drop to 42 on the National Association of
Home Builders/Wells Fargo Housing Market
Index (HMI).

“Many builders are expressing frustra-
tion over being unable to respond to the rising
demand for new homes due to difficulties in
obtaining construction credit, overly restric-
tive mortgage lending rules and construction

costs that are increasing at a faster pace than
appraised values,” said Rick Judson, Nation-
al Association of Home Builders (NAHB)
Chairman and a home builder from Charlotte,
N.C. “While sales conditions are generally
improving, these challenges are holding back
new building and job creation.”

“Supply chains for building materials,
developed lots and skilled workers will take
some time to re-establish themselves follow-
ing the recession, and in the meantime build-
ers are feeling squeezed by higher costs and
limited availability issues,” explained NAHB

Do You Know These Businesses?

We need our members to encourage the following businesses to join or re-join the associa-
tion. Contact Megan Weller if you need any additional information to help you recruit them

as a member.

Anderson Brothers Steamatic
Bath Fitter

Blind Design

Borgess Health and Fitness Center
Boris Realtors

Bronson Athletic Club
Carter Lumber

Castle Coatings, Inc.
Concrete Corrections
Concrete Solutions
Corklane Decorating
DeWolff Painting

Elenbaas Hardwood
Ex-Caliber Painting
Expressions by Jan
Fabulous Floors

Fireplace and Grill Shoppe
Furgeson

Galesburg Hardware
General Equipment Rental
George’s Appliance
Goggins Rental
GreenBuild @ Spartan Enterprises
Greenleaf Trust

Griffin Pest Solutions
Henderson Castle
Hodgson Lighting and Log
Howland Floor Covering
Kalamazoo Mortgage

L & N Carpet Cleaning
Leaf Filter

Leighton Flooring

Mall City Mechanical
MetLife

Monarch Community Bank
Pro Water Treatment
Roots Tree Service

Solar Winds Power Systems

Stair Specialist, Inc.

Ted’s Appliance

Tru-Cut Lawn Service

Vandermay Construction

Waggoner Electric

Wax On Wax Off Care and Maintenance
WeatherGard Windows

West Michigan Glass Block

Yard Stuff Plus

Chief Economist David Crowe. “That said,
builders’ outlook for the next six months has
improved due to the low inventory of for-sale
homes, rock bottom mortgage rates and rising
consumer confidence.”

Derived from a monthly survey that
NAHB has been conducting for 25 years, the
NAHB/Wells Fargo Housing Market Index
gauges builder perceptions of current single-
family home sales and sales expectations
for the next six months as “good,” “fair” or
“poor.” The survey also asks builders to rate
traffic of prospective buyers as “high to very
high,” “average” or “low to very low.” Scores
for each component are then used to calculate
a seasonally adjusted index where any number
over 50 indicates that more builders view con-
ditions as good than poor.

While the HMI component gauging cur-
rent sales conditions declined two points to
45 and the component gauging buyer traffic
declined four points to 30 in April, the com-
ponent gauging sales expectations in the next
six months posted a three-point gain to 53 — its
highest level since February of 2007.

Looking at three-month moving averages
for regional HMI scores, the Northeast was
unchanged at 38 in April while the Midwest
registered a two-point decline to 45, the South
registered a four-point decline to 42 and the
West posted a three-point decline to 55.

Call Today!
(269) 492-1040

nsult the experts
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YOUR SOURCE

FOR NISSAN

COMMERCIAL
@UEELY®  VEHICLES

The Nissan NV Cargo Van

****COMING SOON™ **
The NV200 Compact Cargo Van

$5555555555555555555555555558555558555$%
MSRP competitive with GM and Ford

and thousands less than Sprinter vans.

$HSSIPEFSSHEPSSS5P555555555555558%

HBA Members
Big Selection of
Vans and 3/4- &
1-Ton Pickups!

Credit Toward Interior Upfit

t| Example #DZ105798 -
2 2500HD Regular Cab, 4x4, 6.0
| V-8, Eaton locking differential,
trailer package, 6 spd. HD au-
tomatic transmission, snow-
plow prep, tilt, cruise, 9500-1b.
GVWR, MSRP $35,115.

$30,904
With Trade-In '$ 1 ,OOO

W/New Snowplow Installed 'S 1 o O O O

$28,904

Home Builder Price*

2013 GMC Savanah 4/3 Ton
Van -- 8600 GVWR, 4.8 V8
power, tilt, cruise, air condi-
tioning, Eaton locking differ-
ential, power windows/locks,
AM/FM. MSRP $29,305.

$26,565
-$1.000

$25.565

NAHB Members Take Another
$500 Off Prices in this Ad!

Ask about the 5-year, 100,000 mile
GM Powertrain Warranty!

Home Builder Price*

For more information or to have a van
brought to your place of business
call Erwin Maier at (269) 342-9800
or email at emaier@coleautomotive.com

Call Erwin Maier at
(269) 342-9800

Cole Nissan
3003 Stadium Drive, Kalamazoo One Mile East of US 131

www.cole-nissan.com

m Commercial Vehicles

store for details. Prices subject
to incentive updates from GM.

Call Ron Morton at
(269) 217-9272

rmorton@coleautomotive.com

6600 S. Westnedge Ave,
Portage One Mile South of I-94
www.colecentury.com

GMmC

BUSINESS
CENTRAL

—y

*All incentives applied (some buyers
will not qualify for all incentives).
*Rebates applied. Plus tax, title and li-
cense. 0% available on most models in
lieu of rebates. To qualified buyers. See
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Surviving the Squeeze

Continued from Page 7

Through print, broadcast, nahb.org. social me-
dia and the blogosphere, NAHB continues to
hammer home the message that higher costs
for building materials are hurting consumers
and builders and impeding the recovery. “Ris-
ing costs put squeeze on builder confidence
in April,” read the headline from the latest
NAHB/Wells Fargo Housing Market Index re-
leased April 15. “Many builders are expressing
frustration over being unable to respond to the
rising demand for new homes due to difficul-
ties in obtaining construction credit, overly re-
strictive mortgage lending rules and construc-
tion costs that are increasing at a faster pace
than appraised values,” said NAHB Chairman
Rick Judson. “While sales conditions are gen-
erally improving, these challenges are holding
back new building and job creation.”

USA Today, The Washington Post, Bloom-
berg, The Hill, CNBC, the Chicago Tribune,
Forbes and U.S. News & World Report were
among the major media outlets to report on
the HMI data and quote Judson and/or Chief
Economist David Crowe. The CNBC headline
read: “Home Builder Confidence Hammered
by Rising Costs,” while the lead sentence in
an Associated Press story that ran in hundreds
of outlets throughout the nation stated: “U.S.
home builders are concerned that limited land
and rising costs for building materials and la-
bor will slow sales in the short term.”

*Providing price escalation language. To
help members limit the damage of unpredict-
able price hikes for building materials, NAHB
is providing price escalation language that can
be included in home sales contracts. For more
information about NAHB’s escalation clause,
email David Crump at NAHB or call him at
800-368-5242 x8491.

NAHB also encourages its members to
establish good working relationships with
their vendors so that during periods of price
volatility, builders can work out arrangements
with their suppliers to pre-pay at current (pre-
sumably lower) rates and let them handle the
storage and delivery of materials for when
they are needed.

It will take some time for supply chains
to re-establish themselves following the reces-
sion. NAHB continues to monitor conditions
in building materials markets and to work with
government leaders and producers to encour-
age suppliers to move product to the market
quickly. As the industry recovers, this will
help to maintain a healthy housing market.

HBA Board Spotlight:

Linda Drenth, Cerutti, Clute & Associates P.C.

Linda Drenth Brings Wealth
of Experience to HBA Board

Involved is a word you would use to
describe Linda Drenth. Her involvement in
the Home Builders Association is extensive
and her dedication to the membership is ad-
mirable.

“I love this association,” she said. “Oth-
erwise, I wouldn’t be here.” Linda is a mem-
ber of the Board of Directors and holds the
Treasurer’s position for the HBA. As Trea-
surer, she also sits on the Executive Commit-
tee.

Linda’s involvement in the HBA actu-
ally predates her joining the association.
She started volunteering with the Fast-Built
Project in 1999. In 2002, she joined the as-
sociation and has been busy helping with
nearly every one of the projects the HBA is
involved in.

“I can remember helping out with the
first Truck Pull when it was held in the HBA
parking lot.” That was 2007.

That event has grown into one of the
largest Friends of Housing fund-raisers in the
state. Linda, Jim Roberts and Casey Fawley
are a big part of that project’s success.

This year, the sixth Truck Pull will be
held. The event has grown to nearly 200
spectators and two dozen entries. It is ex-
pected to raise about $10,000 for the State
Friends of Housing PAC.

“The Truck Pull is my favorite event
(at the Home Builders),” she said. “It’s a fun
event for the members and their families, and
it raises a lot of money for Friends of Hous-
ing — everybody enjoys it!”

Linda is a Certified Public Accountant
at Cerutti, Clute and Associates, where she
has been employed since 2002. She has more
than 25 years experience assisting small- to
medium-sized businesses in the areas of in-
come taxes, accounting, computer software
installation and consulting. In 2010, she was
named a partner with the firm.

She has a masters degree in taxation
from Grand Valley State University and her
undergraduate degree is from Davenport
University.

Linda is also a proud Portage Central
High School graduate.

“The members (of the HBA) are hard-
working, down-to-earth business owners,”
she said of what she has seen during her time

Linda Drenth

at the Home Builders Association. “When
they succeed, the economy succeeds — and
when that happens, all my clients succeed.”

Her involvement at the Home Builders
Association stretches nearly the full gambit
of activities the association has: the Mem-
bership Committee (from 2006-2009), Fast-
Built Project (from 1999 to Present), Fast-
Built Committee (from 2005 to Present),
Friends of Housing Committee (from 2009
to Present), Truck Pull Committee (from
2007 to Present), the Board of Directors
(from 2011 to Present) and the Executive
Committee (from 2012 to Present).

She is also a life member of the Nation-
al Association of Home Builders’ (NAHB)
Spike Club.

Linda has also served for the past two
years as an Alternate Delegate for the State
Board of Directors.

She is a member of the Michigan As-
sociation of Certified Public Accountants
(MACPA) and the American Institute of
CPAs (AICPA). She recently started partici-
pating with the MACPA on the Construction
Task Force Committee.

Linda has two sons: Ryan, 24, and Jon,
27. She also served on many boards when
her children were young (soccer, PTO, little

league).
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PARADE

of HOMES
Ka ting [Fomes, Sa ving Encrgg

June 7-15, 2013

Sending out Complimentary tickets for the Parade of Homes
Is a great way to market your company
to past and current clients, friends, and family!

As another great “Member Only” value, complimentary
tickets are nearly half price for members
at only $7 per ticket!

Note: Only tickets redeemed at the door will be billed to the member company.

Complimentary Ticket Request Form

COMPANY MAME:
Please prinf clearly; company name will be prinfed as shown above

PHONE EMAIL:

Total number of tickets requested (must be multiple of 6):
Member will nof be charged for the number of fickels ordered; the member will be charged for the number of fickets redeemed during the Parade of
Homes.

| agree to pay for complimentary tickets with our company name printed on them at the rate of
$7 per ticket redeemed during the Parade of Homes.

Signed: Date:

Printed Name:

Mote: Additional Complimentary tickets may be ordered by calling the HBA office at (269) 375-4225
Return Completed form to:
Home Builders Association
5700 W. Michigan Ave., Kalamazoo, MI 49009 OR Fax signed form to (269) 375-6493




Dr. Tim Fischell, left, autographs a copy of his book for Sean Wil-
lis as Dale Shugars looks on. Fischell spoke at the HBA's general
membership meeting in April. He spoke about the importance of
fitness and diet as part of a person’s overall health.

to HBA About Fitness, Diet

Dr. Tim A. Fischell, M.D., was welcomed as guest speaker at
the Home Builders Association’s general monthly meeting, April 9,
at the WMU Fetzer Center. He spoke about his published book Burn
Calories While You Sleep, Change Your Metabolism and Be Thin,
Fit, Healthy and Live Longer. Dr. Fischell lives in Kalamazoo and
is currently affiliated with Borgess Health System.

He emphasized on the obesity epidemic in America and how we
need to change the way we think about eating. “First you need to un-
derstand why you’re gaining weight.” He joked about how “salads
aren’t healthy with eight ounces of fatty dressing on them,” he said.

He gives 10 key rules about food and eating. Number one: “If
you are not hungry, don’t eat!” Most of what he talks about is just
common sense. We have all been told not to eat if we are not hun-
gry, but as he also said “our parents always said, clean your plate or
you’ll get no dessert.”

Which leads into his rule number two: “When you’re full, you’re
done!” He shared his secret recipe for half-the-calorie French fries:
“Take half your French fries and throw them away!” And number
three: “Dessert is not a reward for breaking Rule 2.”

In his book, he also has a few simple tips about food and eating.
In closing he closing he said “Teach this to your children, this is how
we stop the obesity epidemic in this country!”

Dr. Fischell also noted that a person’s metabolism slows down
as he or she becomes older because we lose muscle mass as we age.
He recommends adding activities into your fitness routine that will
add muscle mass.

Frankenmuth

SURANZC

With you all the way.

oMoney saving discounts

oSuperior coverage
oHBA commitment

Hm For more information contact Jerry Whitaker from
Whitaker-LaChance Agency at

HOME BUILDERS ASSOCIATION
OF MICHIGAN

(269) 274-6159
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HOME BUILDERS ASSOCIATION

2013 Annual Report to Members
As of Nov. 30, 2012

Financial Information (As of Nov. 30, 2012):
Gross Revenues $3,003,603  Total Assets $833,565
Total Expenses Total Liabilities* 504,116
Revenues Less Expenses Net Assets $329,449
*No Long-Term Debt

Vital Statistics:
Membership (As of Nov. 30, 2012): Summer Parade (June 8 to 16, 2012)
Builder Members Total Entries
Associate Members Full-Time Entries
Total Membership Remodel or Showcase Entries
Affiliate Members Parade Tickets Redeemed
Total Membership Home Visits
Home Visits/Ticket .......covvviiiiiiiiiiiieeecccieeeec e 8.17
Home Expo (March 7 to 10, 2012)
Vendors Fall Parade (Oct. 12 to 20, 2012)
Member Vendors Total Entries
Non-Member Vendors Full-Time Entries
Attendance Remodel or Showcase Entries
Total Booths Sold Parade Tickets Redeemed
Total Booths Available Home Visits
Home Visits/Ticket .......covvvieiiiiiiiiiieeiecieeee e 7.67
Fast Built Project (Sept. 20 & 21, 2012)
Volunteers Charitable Contributions
Donors Charitable Partnerships (2012) $44,646.00
Charitable Contributions (2012) 2,703.00
Charitable Investments (2012) S47,349.00

Home Builders Association of Greater Kalamazoo, 5700 W. Michigan Ave., Kalamazoo, Ml 49009 e (269) 375-4225
www.KalamazooHomePage.com
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Housing Roll Call to be Hosted by GKAR

The Housing Roll Call is coming to Ka-
lamazoo as the Greater Kalamazoo Associa-
tion of Realtors will begin hosting a monthly
meeting with elected officials and local legis-
lators to discuss housing issues.

On Monday, May 13, the event will
take place from 8 to 9 a.m. at the GKAR of-

fice, 5830 Venture Park Dr., Kalamazoo, MI
490009.

All members of the Home Builders As-
sociation are invited to discuss current issues
with our elected officials.

The roundtable session will address hous-
ing issues, as well as any issues brought up by

the audience.

Expected topics to include appraisals,
credit availability, governmental regulations,
transportation funding and others.

Coftee and bagels will be served at the
event. No registration is necessary for this
event.

Builder Track Report — March 2013

County

Jurisdiction

Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Allegan
Barry
Calhoun
Calhoun
Cass
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
Kalamazoo
St. Joseph
Van Buren
Van Buren

Dorr

Heath

Leighton

Leighton

Leighton

Leighton

Manlius

Otsego Township
Salem

Saugatuck City
Wayland City
Wayland City
Wayland City
Wayland City
Wayland Township
Yankee Springs
Battle Creek
Homer

Marcellus Township
Comstock
Comstock
Kalamazoo Township
Kalamazoo Township
Oshtemo

Oshtemo

Oshtemo

Oshtemo

Portage

Portage

Portage

Texas

Texas

Texas

Texas

Vicksburg
Vicksburg
Vicksburg

Lockport

Antwerp

Paw Paw Township

Street

Railside Dr.

41st St.
Springwell Ct.
North Lake Dr.
Green Ridge Dr.
Green Ridge Dr.
Greenridge Trail
Fox Mountain Dr.
26th St.
Newnham St.
Wild Flower
Peach St.
Wildflower Dr.
Wildflower Dr.
129th Ave.
Friendship Ct.
Woodhaven Dr.
25 Mile Rd.
Welcher Dr.
Country Meadows Dr.
Antler St.
Sagebrush St.
Long Leaf St.
Acres Dr.

Pine Acres
Shugarbush Trail
Laurel Wood St.
Forest Dr.

Tarpon Springs Dr.
28 Oakland Hills Circle
Ashland Blvd.
Dustin Circle
Breton Woods Ct.
Riedell Dr.

Odell Farm Lane
Harper Grove Lane
Odell Farm Lane
Truman Dr.

Willis St.

64th Ave.

Permit Date

3/11/2013
3/6/2013
3/19/2013
3/26/2013
3/26/2013
3/26/2013
3/4/2013
3/26/2013
3/5/2013
3/1/2013
3/5/2013
3/19/2013
3/19/2013
3/19/2013
3/4/2013
3/25/2013
3/8/2013
3/4/2013
3/12/2013
3/5/2013
3/27/2013
3/27/2013
3/27/2013
3/27/2013
3/19/2013
3/1/2013
3/1/2013
3/8/2013
3/22/2013
3/21/2013
3/6/2013
3/6/2013
3/20/2013
3/28/2013
3/11/2013
3/12/2013
3/26/2013
3/11/2013
3/5/2013
3/28/2013

Value
120,000.00
280,000.00

95,000.00
400,000.00
114,000.00
112,000.00
250,000.00
228,510.00
250,000.00
400,000.00
259,055.00
151,995.00
159,845.00
169,410.00
210,000.00
225,000.00
200,000.00
155,000.00

219,000.00
237,200.00
219,000.00
214,500.00
329,000.00
329,900.00
280,600.00
210,300.00
276,578.00
172,962.00
489,941.00
255,302.00
333,062.00
348,598.00
339,369.00

211,975.00
155,095.00
234,001.00

Data supplied by Builder Track Reports. For current, complete information on housing starts,
go to www.buildertrackreports.com for samples, subscription information, and more.
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Year-Long, Monthly
Marketing Webinar
PLUS
Live Q&A Series

Featuring Kyle Hunt who STOP competing on price
routinely speaks at local DIFFERENTIATE your services
FBAs across the LS. He Find & focus on IDEAL clients
knows our industry. Youl 25 Ty Follow-up effectively to CLOSE more business
apprecile his : Invest in MARKETING that succeeds

down-to-earih style, and
the tools, templates, and

Market to past clients for REPEAT/REFERRAL work

resources he will be o * IMPROVE your sales skills

Feb. 14, 2013
£00-2:45pm EDT

Mar. 14, 2013
2-00-2-45pm EST

Apr_ 11,2013
2-00-2-45pm EST

May 9, 2013
2:00-2-45pm EST

Establish STRATEGIC partnerships
Use the internet to GENERATE LEADS

Hamess the Web: Part 1
Walk away with a "Website Checklist' that contains all of the content and features you need convert
visitors imto leads and provide you with clarity and clear direction on improvements you can make.

Hamess the Web: Part 2
Confused by the myriad of online marketing tocls? Receive practical and proven advice regarding Local

Online Listings, Search Engine Optimization (SEQ], Social Media, and other online marketing tools.

You Have to “Date” Before You Get “Married!”
Create something free and valuable to offer to your prospects [both online and offine. ) Specific
examples like a free report, Home Energy fudit, Homeowner Seminar, or a Kitchen Planning Guide.

¥What Almost Everyone Doesn’t Know — and Will Never Understand — About Video Marketing
ideos are preat for “know, like and trust™ with prospects and clients, but how? See examples and
learn the process for you so that you can add video to your marketing plan.

After the Project is Done .. Here's What You Do Mext
We all know the power of staying touch with our previous clients. Receive templates and tools to
improve how you stay-in-touwch with clients to generate more referrals and gain repeat business!

Jan. 24, 2013
Feb. 28, 2013
Mar. 28, 2013
Apr. 25, 2013

May 23, 2013
2:00-3 00pm EDT

You'll also have girect gocess to Kyle during the monthly “Excellence Hour Call™

Every month well have a more open and exiended Phone call fior all memisere. This is a 1-hour Question & Answer
(%A} phone call whers you can call in and ask your questions directly to Kyle or listen to what ofher memiers are
asking. This is your opportunity fo ask ANY marketing, sales or business related quesiion you have. Great, value-
packed call each month.

Call-In Information
To atiend the webinars or Q&b sessions simply dial-n, af the dateftime lisied above:

. Phone Number; 509-T26-1300  Paricipant Code; 524986
L] Access the webinar's shdes and “screen share” at: hittp/fwianwi_theexcellencedub. com/slides




Track Two Hearing of Residential Energy Code (from Lee Schwartz, Home Builders Association of Michigan)
This is the 2015 national model energy code for residential hear room being developed in Dallas. Including the 11 members of the
committee, 47 people were making the initial determination of what the energy code does and doesn'’t require. At the high point of
attendance on April 23 were 109 people, including committee members, that were making the decisions. NAHB had five construction
codes and standards staff members working their tails off to cover both hearing tracks that were being conducted simultaneously
in adjacent rooms. The HBA of Michigan had one staffer present. These six people were the only representatives from the entire
home builder federation present at the hearing. Contrast that with the track one hearing on the International Fire Code where close
to 200 fire service personnel were present to vote on all floor motions. The floor vote on restoring trade-offs for building tightness,
duct tightness, reduced window area and heating, cooling and water heating equipment efficiency to the prescriptive path failed by
six votes, 51 to 57. The world is run by those who show up.

Building Homes,
Strengthening Communities
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FRIENDS OF HOUSING

Invites YOU to an Evemng Featuring

Lt. Governor Brian Calley &  State Kepresentative Marearet ()'Brien

This is YOUR OPPORTUNITY to support these leaders

wiho support the home udding industv!
Date: Fraday, May 10, 2013
Timne: 530 pon, - 700 pom.

Location: 2180 Oaldand Farm Trail
Portage, MI 19021

Cost: S1O0.00 per person
Personal checks should be made pavable to:
Citizens for Margaret (O'Brien
1625 Bellaire, Portage, MI 49021

We are unable to accept corporate checks for this event.

R.S.V.P. to Dawn Crandall, IHHBA of Michigan Political Affairs Director at
S 7676-2567 or by email to Dawn@hbaofmichigan.com by Friday, May .3, 2013

Pad for by Frends of Housing, 6127 Centurion, Ste 1508, Lansing, MI 15917




